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AutoTrader.com Experts Help Consumers Avoid
Costly Car Shopping Mistakes
Timely advice ensures shoppers who take advantage of year-end
savings don't spend more in the long run

ATLANTA, Sept. 24, 2013 /PRNewswire/ -- As the year begins to draw to a
close, many consumers may be tempted by model and calendar year-end
savings events at their local car dealer. While it's a great time to consider
pulling a new car into the garage, the car shopping experts at
AutoTrader.com® have some advice to help buyers avoid mistakes that
could turn their new dream car into a nightmare.
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"Buying a car is something people usually only do at most every few years,
so naturally the right way to go about it isn't always top of mind," said Brian
Moody, AutoTrader.com site editor.  "But a misstep during the shopping
process could turn a great deal into a money pit in the long run."

The AutoTrader.com editors have identified seven of the most common
mistakes people make when shopping for a car – and how to avoid them:

1. Negotiating the price based on monthly payment 
"This is one of the most common and expensive mistakes people make,"
Moody says. "It may seem more affordable to stretch out your payments
over a longer term to give you that lower monthly payment, but in the end
you're paying much more. Negotiate total price first. If the payment is too
high, then you're getting a sign that the car is outside your budget."

2. Not getting a mechanical inspection 
When shopping for a used car, an inspection is important. "Just because a
car sounds and runs fine during the test drive, doesn't necessarily mean
everything is in top working order," Moody says. "Cars are complex
machines, and nothing is worse than an expensive repair shortly after you
drive the vehicle home."

3. Buying things you don't need 
The experts say this goes back to a key tenet in car shopping: make a list of
wants and needs before ever setting foot in a dealership and stick to it.
Factory and dealer-installed options add up quickly.

4. Not running a vehicle history report 
While not a replacement for a mechanical inspection, AutoTrader.com
editors say history reports are a quick, usually fairly low-cost way to get a
sense of if a car is what a seller says it is.

5. Not taking a thorough test drive 
AutoTrader.com experts say test drives should be at least 45 minutes on a
variety of roads and driving conditions. Also shoppers should make sure to
bring family members and bigger personal items (strollers, golf clubs, etc.)
to make sure the car fits their lifestyle.

6. Falling in love with the car before you buy it 
"While we know people have emotional attachments to cars, it's important to
stay focused on the fact that this is a major purchase," Moody says. "Play it
cool until the deal is done."

7. Not shopping around 
AutoTrader.com editors recommend test driving as many of the competitive
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vehicles as possible, then narrow the selection and visit several different
dealerships. "This will give you peace of mind that you've found the right car
for you at the best possible price," Moody said.

More tips on how to avoid these car shopping pitfalls can be found on
AutoTrader.com: http://www.autotrader.com/research/article/car-
tips/212007/7-common-car-shopping-mistakes.jsp

About AutoTrader.com 
Created in 1997, Atlanta-based AutoTrader.com is the Internet's ultimate
automotive marketplace. As a leading resource for car shoppers and sellers,
AutoTrader.com aggregates millions of new, used and certified pre-owned
cars from thousands of dealers and private sellers and provides expert
articles and reviews. AutoTrader.com, which also operates the
AutoTraderClassics.com® auto marketing brand, is wholly owned by
AutoTrader Group™. Additionally, AutoTrader Group owns Kelley Blue Book®
(KBB.com) as well as three other companies that provide a full suite of
software tools that help dealers and manufacturers manage their inventory
and advertising online: vAuto®, HomeNet Automotive® and VinSolutions®.
 AutoTrader Group is a majority-owned subsidiary of Cox Enterprises.
Providence Equity Partners is a 25 percent owner of the company. For more
information, please visit http://press.autotrader.com.
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